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Selling home
yourself may
not pay coff

Do-it-yourself is a familiar
concept to frugal consumers, If
you're handy, deing home
repairs yourself can save a
bundle, for example.

But do-it-yourself doesn't
always pay, One prime exam-
ple is selling a home by vour-
self,

Selling a house without
using a real estate agent is
tempting becatise, if success-
ful, you could save thousands
of dollars in sales commis-
sions. Saving that money might
be even more appealing if you
had to slash the asking price
because of a sluggish real es-
tate market, which is where
most home sellers find them-
selves today. It also couid be
enticing if you had an exotic
mortgage that added borrow-
ing to your prineipal, and you
owe more than your home is
waorth. You also may simply
want complete contro] over
the selling process.

But the disadvantages of for
sale by owner (known as
FSBO) efforts are potentially
just.as large
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Cutting out the réa: estate
agent could end u; being a
decision that's perrv-wise but
dollar-foolish.

The basic formula is this;
Will a successful FSBO save
you enough in rea! estate com-
missions to make up for the
market knowledge, potentially
higher selling price, marketing
efforts, deal negotiations and
paperwork preparation that a
real estate agent offers?

Today, one in eight homes
is sold by owner. And nearly
half of suceessfisl FSBO sellers
knew the buyer before the sale
and didn’t try to sell the home
on the open market, according
to data from the National Asso-
ciation of Realtors. Fewer than
half of FSBO sellers said they
would sell another house by
themselves,

Clark Howard, an author
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vou'll have to pay 2.5 percent
fo 3 percent to the buyer’s
agent. So commission savings
on & $250,000 home sale would
be £6,250 to $7,500.

| That's a lot of money. But
then you must deduct do-it-
yourself marketing expenses.
That might include advertising
and }l;un‘dreds of dollars to be
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home lstings. You also might
spend money hiring a lawyer
to draw up a sales contract and
Incur myriad smaller costs.
You also must put a price

tag on the time reguired
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The topic of FSBO transac-
tions is wide-ranging and con-
troversial, but here are a few
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hotly debated topic, Will an

'11qmes sold by its realty agents
¥ bring 16 percent higher prices
On average,
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released earlier this summer
by economists from Northwest-
ern University and the Univer-
sity of Wisconsin showed
FSBO sellers in Madison, Wis.,,
made out better than if they
had hired an agent and paid a
comiission. But Madison has
& more-robust-than-usual local
FSBO Web site, and the re-
searchers’ caleulations placed

110 value on services provided
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Commission savings,
j Some FSBO home sellers

might be under the impressio
they can save the entire 5 per-
cent or.6 percent commission
for selling a house. That's not
necessarily true, Unless your
buyer doesn't have an agent,

~In'the end, the tussle over a I
higher selling price might be
Mege o L2 ,-”Ly.




